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2006 HAWKER 400XP
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SPECIFICATIONS

HIGHLIGHTS AVIONICS
e Owned by Elliott Jets Collins Pro Line 4 Flight Control System
e Fresh A/B/C Inspections June 2025 Collins 3 Tube EFIS
by Stevens Aviation Autopilot:  Collins APS-4000
* Vector Legacy Engine Program FMS: Dual Collins AMS-5000 w/ Dual
e New Pilot Windshield Installed GPS 4000A
e CASP Elite Avionics Support Program VHF Comm: Dual Collins VHF-422C

w/8.33 Spacing
VHF Nav: Dual Collins VIR-432

¢ |FA Maintenance Program

e Tail Service Bulletin Complete

ADF: Collins ADF-462
AIRFRAME DME: Dual Collins DME-442
4,896 Hours Total Time Transponder: Dual Garmin GTX-3000
Radar-4 Color
ENGINES Doppler: Collins TWR-850
1,331/1,196 Since Overhaul — Vector Legacy Audio: Dual DB System Model 438 Audio
Engine Program Systems
Radio
EXTERIOR Altimeter:  Collins ALT-55B
Overall Matterhorn Overall White with Medium CVR: L3 FA2100
Gray, Raspberry, and Charcoal Striping ELT: Artex C406-2
Traffic
INTERIOR Avoidance: Collins TCAS-4000
Seven passengers, center club configuration Terrain
with two foldout executive tables. Forward Avoidance: Honeywell MK-VII

closet and refreshment center w/ aft belted lav.

OPTIONAL EQUIPMENT
16,500 lb. Gross Weight

Freon Air Conditioning

DBU-5000 Data Base Unit

CASP Elite Avionics Support Program

VISIT OUR VISIT OUR
WEBSITE VIRTUAL TOUR

Specifications are subject to verification by Purchaser/Lessee with no representations or warranties implied. Aircraft is subject to change,
termination of lease and acquisition of aircraft by Lessor, prior sale/lease and/or removal from the market without prior notice.


https://www.elliottjets.com/aircraft/2006-hawker-400xp-3/
https://storage.net-fs.com/hosting/7302284/115/







SALES TEAM

Todd Jackson Jim Mitchell Steve Davis
Senior Vice President Executive Sales Director Executive Sales Director
of Aircraft Sales

Colby Creger Jim Becker Mike Fischer
Aircraft Sales Manager Accredited Senior Market Analyst
Appraiser

Andrew Crawford Lynnette Olson
Market Analyst Sales & Marketing
Coordinator



SERVICES

Brokerage

Our dedicated Brokerage team is committed to
helping you sell your aircraft quickly, confidently and
for the best possible list price. From start to finish,
we make the process simple and straightforward

by managing every aspect of your transaction—
including up-to-date market assessments, legal
documentation, omni-channel marketing, technical
evaluations, pre-purchase inspections and more.

Acquisition

Our expert Acquisition team is unmatched within the
industry for our ability to find, negotiate for and secure
the best aircraft available. By understanding your
needs, we leverage industry trends, market expertise
and insider resources to acquire the right aircraft for
your mission. And because we are an inventorying
buyer, our team has outstanding relationships with
manufacturers, banks, fleet operators and anyone else
you need to get the job done right.
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