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Daher-Socata
700’s A/B/C2 Market

The TBM 700 series continues to remain strong as
we head into the second quarter of 2023. Inventory
is down to just eight listings, compared to 13 listings
a year ago. Current inventory levels now represent

just 3% of the active fleet. Even with inventory
depleted, transactions are still happening as eight
aircraft sold during the first quarter. Pricing remains
steady at peak pricing, with values up nearly 30%
since starting to rise early in 2021. With declining
inventory and strong pricing, now is a great time to
sell your TBM 700 series aircraft.
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Daher-Socata 850 Market

TBM 850 inventory has climbed for the fifth
consecutive quarter, but it hasn't affected pricing as
much as you would think. There are now 23 aircraft
sale, up from just seven listings a year ago. After an
active fourth quarter, transactions have cooled off
with seven sales during Ql, roughly half of what

traded at year end. Pricing has inched lower again
in Q1, with values now roughly 4% below Q3 peak
values. Considering inventory has climbed more
than 300% since the beginning of 2022, | would call
that relatively stable pricing. With more options to
choose from, but pricing still elevated, this market
remains balanced for buyers and sellers.

KEY TAKEAWAY:

“With more options to choose
from, but pricing still elevated, this
market remains balanced for
buyers and sellers.”
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Daher-Socata 900’s Market
900 / 910 / 930 / 940

The TBM 900 series remains in high demand.
Inventory has been cut in half, with only five listings
remaining. Current levels now reflect just 1.2% of
the active fleet. Depleted inventory has had an
impact on transactions, with only six sales taking

place during Ql, half of what traded a year ago.
With buyers competing for limited supply, pricing
has remained strong. Looking at the value retention
graph, you can see some of these airplanes are
trading for close to what they sold for new. With
practically no competition and strong pricing, now
is a great time to sell your TBM 900 series aircraft.

KEY TAKEAWAY:

“With practically no competition and
strong pricing, now is a great time to
sell your TBM 900 series aircraft.”
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WE’'LL BUY
YOUR AIRPLANE!

ABOUT ELLIOTT JETS

Elliott Jets embraces the same values as our parent organization, Elliott Aviation:
unmatched quality, uncompromising integrity and unbeatable customer service.
We promise to deliver an elevated brokerage, sales and acquisition experience.
We are committed to provide our clients the highest level of service with
integrity and passion.

TBM SALES EXPERT RESEARCH TEAM

JIM BECKER

Accredited Senior Appraiser
Elliott Jets

515.285.6553
jbecker@elliottjets.com

MIKE FISCHER

Market Analyst

Elliott Jets
STEVE DAVIS 605.380.5953
Executive Sales Director mfischer@elliottjets.com
Elliott Jets

515-865-2790
sdavis@elliottjets.com
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BROKERAGE & ACQUISITION SERVICES

When you choose Elliott Jets to buy or sell an aircraft for your company, you are
trusting our unrivaled reputation of creating successful aircraft transactions for
85 years. Our in-depth market knowledge, technical expertise and access to a
worldwide network of buyers and sellers are continually proven by our success
in brokering, acquiring and selling aircraft all over the world. Our customer-
centric sales process includes accurate pricing, in-depth log book reviews,
aggressive marketing, negotiation - even pre-buy and closing assistance.

All of this is designed to get you the best possible deal on your next aircraft
transaction.

RECENT TRANSACTIONS
APPRAISAL SERVICES

Our Appraisal services offer you one of the only Aircraft
Appraisers that is Accredited by the American Society of
Appraisers.

We accurately value aircraft by comparing them to other
aircraft that have actually sold and include adjustments that
could dramatically affect the value of an airplane. What
does this mean for you? We will get you the most accurate
value for your aircraft in the industry.

Learjet 45XR
Year: 2011

THE VALUE OF ACCURATE MARKET PRICING IS
INVALUABLE

The incremental costs of longer hold times for your aircraft
can be significant; why not learn more about how we

continue to out perform median days on the market? Selling Citation X
your aircraft fast is important, getting a fair market value is Year: 2002
critical.

When you work with the team at Elliott Jets, you benefit
from our more than eight decades of successful aircraft
transactions. Take advantage of our experience, you'll get
more out of your aircraft while spending less time on the
market! Our researched and accurate market pricing has
given us a proven track record of selling aircraft and
maximizing aircraft values.
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ELLIOTT JETS SALES TEAM & TERRITORY MAP

Todd Jackson Jim Mitchell Steve Davis Eric Hammer

Vice President Executive Sales Executive Sales Executive Sales
of Acquisitions Director Director + TBM Sales Director

(612) 382-0386 (612) 787-5676 (515) 865-2790

(336) 553-8888

Jim Becker Mike Fischer Lynnette Olson
Accredited Senior Market Analyst Sales & Marketing
Appraiser Administrator

Dawn Rcm'dall Meghan Welch Mike Saathoff
Marketing Sales Support Engine &
Manager Accessory

Technical Support
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