
2007 Challenger 300

Serial Number 20140



Highlights 

• Airframe on Smart Parts

• Engines and APU on MSP

• Dual File Server Units

• New Paint 2019

Airframe
3,200 Total Time, on Smart Parts

Engines
3,187/3,187 Total Time, on MSP

APU
2950 Total Time, on MSP

Specifications are Subject to Verification by Purchaser/Lessee with no representations or warranties implied. Aircraft is Subject to Change, Termination of Existing 
Lease and Acquisition of aircraft by Lessor, Prior Sale/Lease, and/or Removal from the Market Without Prior Notice.

Exterior

New paint in 7/2019. Indian Silver, Concord Blue and 
Medium Silver Pearl.

Interior

Nine passenger, forward 4-place club, aft left side 
divan, aft belted lav seat. Light tan leather seating, 
light ultraleather headliner, premium tan carpeting. 
Galley w/Corian countertops & ice drawer. Airshow 
410, 3D perspective maps, two frame-mounted 
15-inch monitors, DVD player, cabin management 
system. Forward wardrobe and forward left side 
pyramid cabinet.

Additional Equipment
• Dual File Server Units

• Equipment Bay Ladder

• Exterior Door Locking Package 

• Over-water Flight Kit 

• Wing-tip Strobes, Dual LED Navigation

Avionics
Collins Pro Line 21 - 4 Tube EFIS

Comm Radios:  Dual Collins VHF-4000 w/8.33 Spacing

DME: Dual Collins DME 4000’s

Flight Phone:  Airborne

FMS:  Dual Collins FMS-5000

GPS:  Dual Collins GPS-4000S’s enroute/

 terminal/approach certified

Hi Frequency:  Dual Collins w/SELCAL

Nav Radios:  Dual Collins NAV-4000

Transponder:      Dual Collins TDR-94D’s

EGPWS:  Honeywell Mark VIII 

TCAS:  Collins TCAS-II w/Change 7.1

Weather Radar:  Enhanced w/Turbulence WX

ELT: Artex 406 ELT

FDR: FA2100

CVR: FA2100 

ADS-B Out: CMD Flight Solutions

DBU: 5010 USB Data Loader















ELLIOTT JETS SALES TEAM

Todd Jackson
VP of Acquisitions

Jim Mitchell
Executive Sales Director

Steve Davis
Executive Sales Director

Meghan Welch
Sales Support

Jim Becker
Accredited Senior  
Appraiser

Mike Fischer
Market Analyst

Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!

Mike Saathoff
Engines & Accessories 
Technical Support

Lynnette Olson
Administrative Assistant

Dawn Randall
Marketing Manager

Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.

Eric Hammer
Executive Sales Director

Greg Sahr
President & CEO

Pat Searle
Executive Sales Director



www.elliottjets.com
844.937.5387


