
2007 Citation X

Serial Number 750-0275



Highlights 

• Honeywell Primus Elite 875 Upgrade

• Winglets with TOLD FMS Update and Maximum 
Zero Fuel Weight Increase SB

• Rolls Royce Corporate Care

• Two Midwest Owners Since New

• WiFi

Airframe
4,300 Total Time

Engine
4,300/4,300 Total Time, Rolls Royce Corporate Care

Specifications are Subject to Verification by Purchaser/Lessee with no representations or warranties implied. Aircraft is Subject to Change, Termination of Existing 
Lease and Acquisition of aircraft by Lessor, Prior Sale/Lease, and/or Removal from the Market Without Prior Notice.

Exterior

Overall white with dark green and gold striping. 
Repainted in 2011.

Interior

Double club seating. Left hand forward closet, 
right-hand galley, four executive tables, and dual 
navigation chart cases. The aft lavatory has a vanity 
cabinet with sink, externally serviceable flushing 
toilet. Carpet replaced in 2011.

Additional Equipment
Airshow 4000

LoPresti Boom Bean Taxi/Landing Lights

Extended Range Oxygen System

XM Weather

ADS-B Out

ATG-4000 WiFi

Winglets with TOLD FMS Update and Maximum Zero 
Fuel Weight Increase SB

Crane Aerospace & Electronics Tire Sensor 
(Smartstem) System (STC#ST02127LA)

Avionics
Honeywell Primus 2000 with Elite 875 LCD Flight 
DeckDisplay Monitors

Autopilot/FD:  Honeywell Primus 2000 IFCS

Long Range Nav:  Dual Honeywell Laseref IV IRS system

Comms:  Dual Honeywell RCZ 833K w/8.33   
 spacing

Navs:  Dual Honeywell RNZ 850

FMS:  Dual Honeywell FMZ-2000 w/6.1 WAAS

ADF:  Dual Honeywell DF-850

DME:  Dual Honeywell 850s

HF:  Dual King KHF-1050 w/SELCAL

Transponder:  Dual Honeywell 852

Radar:  Honeywell Primus 880

Radar Altimeter:  Honeywell RT-300

Telephone:  AirCell Axxess

CVR:  Fairchild FA2100

ELT:  Artex 406

Terrain Avoidance: Honeywell Mark V EGPWS w/  
 SmartRunway - SmartLanding

Traffic Avoidance: TCAS 2000 w/7.1











ELLIOTT JETS SALES TEAM

Todd Jackson
VP of Acquisitions

Jim Mitchell
Executive Sales Director

Steve Davis
Executive Sales Director

Meghan Welch
Sales Support

Jim Becker
Accredited Senior  
Appraiser

Mike Fischer
Market Analyst

Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!

Mike Saathoff
Engines & Accessories 
Technical Support

Lynnette Olson
Administrative Assistant

Andrew Evans
Director of Marketing

Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.

Eric Hammer
Executive Sales Director

Greg Sahr
President & CEO

Pat Searle
Executive Sales Director



www.elliottjets.com
844.937.5387


