
2007 Citation CJ2+

Serial Number 525A-0366



Highlights 

• Collins Pro Line Fusion with a 2-Year Factory 
Warranty

• TAP Elite Engine Program

• Low Total Time and US-Based Since New

• Fresh Textron Wichita Pre-purchase Inspection 5/2021

• Encore Style Entry Step

• Synthetic Vision

• Over $500,000 in Pro Line Fusion Upgrades!

Collins Pro Line FUSION Embedded Display 
System with Three AFD-3700 Adaptive Flight 
Displays
•  TCAS II (includes dual diversity TDR-94D 
   transponders)

•  VHF Datalink with CPDLC (includes 3rd VHF data  
   radio, plus an RIU for datalink management) 

•  2nd GPS 

•  IMS (Personal Electronic Device Interface)  

•  Integrated V-speeds and Predictive Performance

Specifications are subject to verification by purchaser/lessee with no representations or warranties implied. Aircraft is subject to change, termination of existing 
lease and acquisition of aircraft by lessor, prior sale/lease, and/or removal from the market without prior notice.

Airframe
2,050 Hours Total Time 

Engines
2,050 Hours Total Time, TAP Elite Engine Program 

Exterior
Overall white with black metallic and silver metallic 
striping.

Interior
Cabin seating for seven passengers in a center-club 
configuration with a forward side refreshment center. 
Belted flushing toilet in the lavatory, left side forward 
cabinet and a right-side navigation chart case, a right-
side refreshment center, and dual executive tables. 
Refurbished interior by Textron Wichita 3/2013.

Avionics
The following options are present, and enabled by 
Collins License Keys:
•  ATN ATC Datalink

•  Chart Extension (provides charts on Outboard displays)

•  Data Link Graphical Weather 

•  Electronic Charts (Jeppesen Charts will need to be 
   activated by end-user) 

•  FANS ATC Datalink  

•  FSA Extension (provides enhanced maps and Graphical 
   Weather on Outboard displays)

•  Enhanced Map Overlays (adds SUA, TFR, Geopolitical,  
   Obstacles overlays)

•  Analog Video

•  SXM Weather (includes the receiver, subscription will 
   need to be activated by end-user)

•  Vertical Situation Display
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Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!

Mike Saathoff
Engines & Accessories 
Technical Support

Lynnette Olson
Administrative Assistant

Andrew Evans
Director of Marketing

Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.
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President & CEO



www.elliottjets.com
844.937.5387


