
2006 Challenger 300

Serial Number 20077



Highlights 

• Engines on MSP

• WAAS/LPV

• XM Weather

• High-speed WiFi

• Low Time

• 

Collins Proline 21 with Four Tube AFD
Comm:  Triple Collins VHF-4000 w/8.33
Nav:  Dual Collins NAV-4000
Flight Director: Dual Collins FGC-3002
EFIS:  AFD 5220
ADC:  Dual ADC-3000 Air Data   
  Computers
AHRS:  Dual AHC-3000 Computers
DCU:  Dual DCU 5000 Data    
  Concentrator Unit
Transponder: Dual Collins TDR 94D
DME:  Collins DME 4000
FMS:  Dual Collins FMC-5000 with   
  WAAS/LPV

Specifications are subject to verification by purchaser/lessee with no representations or warranties implied. Aircraft is subject to change, termination of existing 
lease and acquisition of aircraft by lessor, prior sale/lease, and/or removal from the market without prior notice.

Optional Equipment
• ATG-5000 WiFi

• Jeppesen Charts

• Airshow 4000

• DBU-5010E

• ADS-B Out

• XM Weather with Enhanced Maps

• Forward and Aft bulkhead mounted 15” Monitors

• Cabin Entertainment System – DVD Player

Airframe
3,650 Hours Total Time

Engines
3,658/3,660 Hours Total Time – on MSP 

Exterior
Overall white with blue, grey, and red striping. The 
paint was touched up in 2016.

Interior
The cabin features eight-passenger seating in an 
executive club configuration with three foldout tables. 
The forward galley is equipped with two hot liquid 
containers and a microwave oven. The lavatory is 
located aft of the main cabin. The crew seats were 
redone and the carpet was replaced in 2014.

Avionics

GPS:  Dual Collins GPS 4000S 
HF Comm: Dual Collins HF 9031A with SELCAL 
FFONE:  Iridium ICS-200
Radar:  Collins WXR-854
Radio Alt: Collins ALT 4000
EGPWS: TAS 5000 with Windshear and   
  Terrain Display
TCAS:  TCAS II TTR-4000 with 7.1
CVR:  L3 Comm FA2100
FDR:  L3 Comm FA2100
ELT:  Artex 406 MHz ELT
IFIS:  Dual Collins IFIS 5000











ELLIOTT JETS SALES TEAM

Todd Jackson
VP of Acquisitions

Jim Mitchell
Executive Sales Director

Steve Davis
Executive Sales Director

Meghan Welch
Sales Support

Jim Becker
Accredited Senior  
Appraiser

Mike Fischer
Market Analyst

Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!

Mike Saathoff
Engines & Accessories 
Technical Support

Lynnette Olson
Administrative Assistant

Andrew Evans
Director of Marketing

Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.

Eric Hammer
Executive Sales Director

Greg Sahr
President & CEO



www.elliottjets.com
844.937.5387


