
2007 Citation CJ1+

Serial Number 525-0662



Highlights 

• WAAS/LPV

• Electronic Charts

• Collins IFIS 6.0 Graphical Weather

• Engines on TAP Elite
� 
� 
Airframe
3,300 Hours Total Time

Engines
3,300/3,300 Hours Total Time Since New - on TAP Elite

Exterior
Overall white with medium blue, grey, and titanium 
striping. Paint was redone in 2015 by Weststar.

Interior
Cabin seating for six passengers in a center-club 
configuration. Interior finished in overall tan. Right-hand 
forward, side-facing seat, belted, flushing toilet in the 
lavatory. Left-hand forward cabinet with refreshment 
center, right-hand forward navigation, chart case, and 
dual executive tables in the aft cabin.

Avionics
Rockwell Collins Pro Line 21 Integrated Avionics

Comm:    Dual Collins VHF 4000 

Nav:    Dual Collins NAV 4500 

ADF:    Collins ANT-462 

DME:    Dual Collins DME 4000 

ELT:    406 ELT 

AHRS:    Dual Collins AHC-3000 

Radar:    Collins WXR-852 Turbulence  
   Doppler Option

Transponders:   Collins TDR 94D

Stormscope:   L3 WX 1000E 

FMS:    FMC-3000 w/ WAAS/LPV 

Terrain Avoidance:  Honeywell Mark V EGPWS 

Collision Avoidance:  TTR-4000 TCAS II 

Telephone:   Aircell ST-3100 

Radio Altimeter:  Collins ALT-4000 

GPS:   Garmin 500

Specifications are Subject to Verification by Purchaser/Lessee with no representations or warranties implied. 

Citation CJ1+ Performance 
Range (NM):  1,245

Seating:  2/5

Cabin Volume (CuFt):  201

Max Cruise Speed (Kts):  389

Rate of climb (f/m):  3,290

Balanced field length/ Landing (feet):  3,990/2,481

Payload (Maximum)  1,365

Baggage (CuFt Int/Ext):  0/45

Ceiling (feet):  41,000

Direct Operating Cost (per hour)  $1,397

Direct Operating Cost (per NM)  $3.96

Optional Equipment
• Jeppesen Electronic Charts

• RVSM capable     

• Collins IFIS 6.0 Graphical Weather 

• A200S CVR     

• Pulse Lights    

• ADS-B Out 

• DBU-5000    

• Tail Flood Lights
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Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!
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Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.



www.elliottjets.com
844.937.5387


