
2014 Citation XLS+

Serial Number 560-6167



Highlights 

• WAAS/LPV

• ADS-B Out

• PowerAdvantage+

• APU on AuxAdvantage

• No Known Damage History

• One Owner Since New

• Fresh Assurance Survey by Textron
� 
� 
Airframe
1,100 hours since new

Engines
Pratt & Whitney PW545C, Enrolled on PowerAdvantage+ 
1,100/1,100 total time since new

APU
Honeywell RE 100 (XL) Enrolled on AuxAdvantage
750 total time since new

Exterior
White base with gold and jade green striping

Interior
Nine passenger executive seat configuration in beige, 
two-place forward divan, LS refreshment center, fwd RS 
closet, high-gloss wood veneer cabinetry, dual executive 
and dual slimline tables, aft privacy doors, aft belted lav.

Avionics
Collins Pro Line 21 Avionics Suite

FMS:   Dual Collins FMS-3000

Autopilot:  Collins Pro Line 21 IFCS

Flight Director:  Collins Pro Line 21 IFCS 

Comms:  Collins Pro Line 21

Weather Radar: Collins TWR-850 

DME:   Collins DME-4000

FDR:   Fairchild FA2100

ADF:   Collins NAV-4000

GPS:   Collins GPS-4000 w/WAAS/LPV

Hi Frequency:  Collins HF-4000

TCAS:   Collins TCAS-4000

ADC:   Dual Collins ADC-3000

AHRS:   Dual Collins AHC-3000

Radar Alt:  Collins ALT-4000

CVR:  L3 FA2100

Specifications are Subject to Verification by Purchaser/Lessee with no representations or warranties implied. 

Citation XLS+ Performance 
Range (NM):  1,976

Seating:  2/9

Cabin Volume (CuFt):  422

Max Cruise Speed (Kts):  440

Rate of climb (f/m):  3,500

Balanced field length/ Landing (feet):  3,910/2,843

Payload (Maximum)  2,300

Baggage (CuFt Int/Ext):  10/80

Ceiling (feet):  45,000

Direct Operating Cost (per hour)  $1,852

Direct Operating Cost (per NM)  $4.58

Optional Equipment
• ADS-B Out

• WiFi

• XM Graphical Weather

• Electronic Charts

• Axxess II Iridium Satcom Telephone 

• Pulse Lights  

• Rosen Flight View Moving Map System 

Watch Video
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Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!
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Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.



www.elliottjets.com
844.937.5387


