
2010 Hawker 900XP

Serial Number HA-170



Highlights

• Engines & APU on MSP Gold

• ADS-B

• Fresh B, C, E, F and G Inspections

• Jeppensen Charts

Airframe
1,500 Hours Total Time

Engines
1,500/1,500 Hours Total Time - MSP Gold

APU
1,250 Hours Total Time - MSP Gold

Exterior
Overall White with Black, Blue, and Gold striping.

Interior
Eight (8) passenger configuration with a forward club and 
one in aft facing seat and an aft, three-place divan with 
foldout table-center seat cushion. Galley includes a coffee 
maker, and storage for supplies; hot and cold food and 
beverages.

Avionics

Collins Pro Line 21 Avionics Suite 

Dual Collins VHF 4000 Comm 

Dual Collins DME 4000 

Collins ALT 4000 Radar Altimeter 

Honeywell Mark V TCAS II w/ Enhanced EGPWS 

Dual Collins TDR-94D Transponders 

Collins HF 9000 w/SELCAL

Collins TTR-4000 TCAS II  

Dual Collins VOR/ILS (CNS NAV 4000) 

Dual Collins FMS 6000 with WAAS

Collins 4000 ADF 

Collins Weather Radar TWR-850 Radar

Universal CVR-120 Cockpit Voice Recorder

Aircraft subject to prior sale and/or removal from market. All specifications and representations of aircraft subject to verification by buyer before purchase.

Hawker 900XP Performance 
Range (NM): 2,929

Seating: 2/8

Cabin Volume (CuFt): 551

Max Cruise Speed (Kts): 452

Rate of climb (f/m): 3,415

Balanced field length/ Landing (feet): 5,258/2,283

Payload (Maximum) 1,950

Baggage (CuFt Int/Ext): 50/0

Ceiling (feet): 41,000

Direct Operating Cost (per hour) $2,229.13

Direct Operating Cost (per NM) $5.49

Additional Features

• World Wide High Speed Internet
• Airshow 4000 Cabin Management / Audio Video

Entertainment System
• Artex C406-2 ELT
• AirCell Axxess II System
• Dual 15 inch LCD Monitors
• Microwave Oven
• Jeppensen Charts
• Collins IFIS
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Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!
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Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.



www.elliottjets.com
844.937.5387


