
2008 Piper Meridian

Serial Number 4697352



Highlights 

• 1,950 Hours Total Time

• Fresh Hot Section at 1,815 Hours

• Midwest Based

• Piper Service Center Maintained

Airframe
1,950 Hours Total Time.

Engines
1,950 Hours Total Time.
Fresh Hot Section at 1,815 Hours.

Exterior
Matterhorn white upper, maroon and pewter lower with 
white accent stripe, maroon, pewter and white wings. 
With a polished spinner.

Interior
Full tan leather seating in club configuration with 
matching lower sidewalls, cream upper sidewalls and 
headliner, tan carpet, corian executive writing table, 
window shades on passenger windows, sixplace
intercom, CD and XM music available, cabin accessible 
luggage compartment.

Avionics
• Avidyne FlightMax Entegra Flat Panel Display System

• Pilot and Co-Pilot Primary Flight Displays

• EX-5000 Multi-Function Display in Center with Optional Charts,    

  Weather Radar, XM Weather, Traffic and WX 500 Stormscope

• Dual Garmin Touchscreen GTN 650 GPSs- WAAS, NAV/COMM

• Honeywell RDR 2000VP Color Radar

• Dual Garmin GTX-330D Transponders Both ADSB Out

• Garmin GMA-340 Audio Panel

• IHAS-8000 Situational Awareness Package

• TAWS with Ground Proximity Warning System

• TCAS Active Traffic System and C-Max Electronic Approach   

  Charts

• S-TEC Magic 1500 3-Axis Flight Control System Including: Flight 

  Director, VOR/LOC/GS Coupling, Yaw Damper Altitude 

  Pre-Select and Vertical Speed Select

• WAAS Approach Coupling

Aircraft subject to prior sale and/or removal from market. All specifications and representations of aircraft subject to verification by buyer before purchase.

Piper Meridian Performance 
Range (NM):  1,091

Seating:  1/5

Cabin Volume (CuFt):  106

Max Cruise Speed (Kts):  267

Rate of climb (f/m):  1,556

Balanced field length/ Landing (feet):  2,000/1,170

Payload (Maximum)  1,187

Baggage (CuFt Int/Ext):  20/0

Ceiling (feet):  30,000

Direct Operating Cost (per hour)  $512.62

Direct Operating Cost (per NM)  $2.30

Additional Features

• Five Blade Prop
• Certified for Known Icing
• Air Conditioning
• Hard Wired for Bose Headsets - 6 Place
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Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!

ELLIOTT JETS SALES TEAM
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Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.



www.elliottjets.com
844.937.5387


