
2006 Citation CJ2+

Serial Number 525A-0310



Highlights 

• Low Time

• Engines on TAP Elite

• XM Charts & Weather

• Pro Line 21 Avionics Suite

Airframe
2,422 Hours Total Time Since New.

Engines
2,422/2,422 Hours Total Time Since New on TAP Elite.

Exterior
Overall Matterhorn White with Gloss Black and Sunfast 
Red Stripes.

Interior
Six cabin chairs and a belted lav seat finished in Willow 
Townsend Leather. Level Loop Jute carpet with Sienna 
Townsend Leather Sidewalls and a Shell Headliner. 
Forward R/H refreshment center finished in Wilsonart 
Brighton Walnut laminate. 

Avionics

Collins Pro Line 21 Integrated Avionics Suite

Autopilot: Collins Pro-line 21

Radar:  Collins WXR-800

Comms: Dual Collins Pro-line 21 (VHF-4000)

Navs:  Dual Collins Pro-line 21 (NAV-4500)

DME:  Single DME 4000

Transponders: Dual Collins TDR-94D 

TCAS:  L3 Skywatch HP TCAS-1

EGPWS: Landmark TAWS 8000

FMS:  Collins FMS-3000/Garmin 500  

CVR:  L3 FA2100

ELT:  ARTEX C406

Stormscope: L3 WX-1000E

Aircraft subject to prior sale and/or removal from market. All specifications and representations of aircraft subject to verification by buyer before purchase.

Citation CJ2+ Performance 
Range (NM):  1,626

Seating:  2/7

Cabin Volume (CuFt):  248

Max Cruise Speed (Kts):  413

Rate of climb (f/m):  4,120

Balanced field length/ Landing (feet):  3,810/2,778

Payload (Maximum)  1,720

Baggage (CuFt Int/Ext):  -/65

Ceiling (feet):  45,000

Direct Operating Cost (per hour)  $1,300

Direct Operating Cost (per NM)  $3.42

Additional Features

• XM Weather and Charts
• Lead Acid Battery
• Cabin Briefing System
• Cockpit and Cabin 110V Outlets
• Locking Fuel Caps
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Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!

ELLIOTT JETS SALES TEAM

Conrad Theisen
Avionics Technical 
Support

Meghan Welch
Paint & Interior 
Technical Support

Mike Saathoff
Engines & Accessories 
Technical Support

Brian Hahn
Charter & Management 
Technical Support

Andrew Evans
Director of Marketing

Ginny Zink
Marketing Coordinator

Bill Reeves
Maintenance Technical 
Support

Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.



www.elliottjets.com
844.937.5387


