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We know these markets better than anyone & have a proven track record of selling
aircraft much faster than industry average! Contact us to list your next aircraft!

>)) Market Reports First Quarter 2017

Hawker sooxp/gs0xp/900xp
Citation excel/xLs/xLs+/Sovereign/x
Phenom 100/300
Beechjet s00a Hawker sooxp
Lear 45/45%R/60/60XR
Challenger 300/604/605
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ELLIOTT JEFS>-  MARKET REPORT

HOW'S YOUR AIRCRAFT PERFORMING?

Your aircraft is likely one of the biggest assets you have as an organization and it’s critical that you know what your aircraft market looks
like compared to other business aircraft. At Elliott Jets, we are providing quarterly market reports for Challenger, Hawker, Phenom, Citation,
Lear and Beechjet 400A/Hawker 400XP.

The team at Elliott Jets combines a highly experienced, process-driven aircraft sales team with 350 of the industry’s most experienced
technical aircraft experts at Elliott Aviation. Listing an aircraft with Elliott Jets ensures you have the power of the entire organization
under one roof working on your behalf. We employ experts in all technical competencies including maintenance, avionics, paint, interior,
accessories, parts and flight services. From contract and pricing negotiations to all aspects of managing the pre-buy, our team works in
your best interest to keep your aircraft moving throughout the entire sale.

Call Us for Your Listing and Experience the Elliott Jets Differences:
Unmatched Technical Expertise with Elliott Aviation’s World Class Service Center

Eight Decades of Successful Aircraft Transactions

Proven Track Record of Selling Faster than Industry Average

ASA Accredited Appraisal Services

Worldwide Customer Network

Aggressive Marketing

Enter our drawing to win a Garmin D2 Pilot Watch at Elliottjets.com/garmin.

844.9317.53817
sales@elliottjets.com

ACQUISITION SERVICES

Aircraft Acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price, and representing you
every step along the way. We carefully analyze your situation to acquire the aircraft that best suits your needs based on knowledge of trends,
market expertise and industry resources. Feel confident when hiring Elliott Jets to find your next aircraft or fleet to provide the best outcome
for your aviation needs. Our goal is to ensure your peace of mind throughout the entire acquisition process.

BROKERAGE SERVICES

Our team of industry veterans will help you get you a fair price and help you find a buyer — fast. We're committed to providing you with a
quick response and the highest level of customer service in the industry. We will help set a price for your aircraft that accurately reflects the
most up-to-date market conditions to sell your aircraft at the best possible price in the least amount of time. We handle your transaction
from start to finish, sparing you the hassles of selling your own aircraft. Our experienced technical staff conducts an in-depth aircraft
evaluation, so you're ready for the sale. Using the latest technologies, our proven processes and exclusive marketing network, we promote
your aircraft and attract qualified buyers. At sale time, we negotiate terms on your behalf and prepare all documents, so your transaction
will go smoothly. Our promise is an exceptional experience.

n 844.937.5387 | sales@elliottjets.com | elliottjets.com
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ELLIOTT JEFS>- MARKET REPORT

Current State of the Hawker 800XP
Market

The Hawker 800XP market rebounded in the 4th Quarter, with an
increase to 12 retail transactions from 6 retail transactions in the
3rd quarter. The year ended with a total of 48 retail transactions as
compared to 56 retail transactions for 2015. The average asking
price has continued to decline from $2.29MM in Q3 to $2.175MM
in Q4. There are currently 61 airplanes for sale or approximately
13% of the active fleet. We expect to see some stabilization in the
H800XP market in Q1 2017, but for that to occur the H850XP and
HI00XP need to stabilize.

Market Snapshot for the Hawker 800XP

# On Market: 61

Fleet Size: 468

% 0n Market: 13%

Avg. Asking Price: $2,175,364

Avg. Days On Market (Sold): 240

Avg. TT of Aircraft Currently For Sale: 5658
Transactions in 2015: 56

Transactions in 2016: 48

Hawer BODXP For Sale

Hawker 800XP Performance
Range (NM): 2,620

Seating: 2/8

Cabin Volume (CuFt): 551
Max Speed (kts): 449
Cruise Speed (kts): 402

Hawker 800XP Transactions

= Rate of Climb (/m): 3,415
1 Balanced Field Length/Landing (feet): 5,640/2,282
. Baggage: 43/-
| I Ceiling (feet): 41,000

l Direct Operating Cost (per hour) $2,424

UNF2004 Q014 Q014 Q42014 002015 QL2005 Q015 Q4015 Q12016 GL2006 L2006 42016 Direct Operating Cost (per NM) $6.01
©2017, Conklin & de Decker Assaciates, Inc.
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ELLIOTT JEFS>- MARKET REPORT

Current State of the Hawker 830XP
Market

The Hawker 850XP market continued to be slow through Q4
2016 and there was only one retail transaction in Q4. This is

the second quarter in a row with only one retail transaction. The
year ended with a total four retail transactions as compared to
18 retail transactions for 2015. The average asking price dipped
significantly in Q4 from $4.2MM to $3.87MM. There are currently
nine aircraft for sale or approximately 8% of the active fleet.

We expect Q1 to continue to be weak with continued pressure

on values as the HI00XP market and similar class of aircraft
continue to decline.

Market Snapshot for the Hawker 850XP

# On Market: 9

Fleet Size: 120

% On Market: 7.5%

Avg. Asking Price: $3,871,429

Avg. Days On Market (Sold): 299

Avg. TT of Aircraft Currently For Sale: 2868
Transactions in 2015: 18

Transactions in 2016: 4

Hawker 850XP For Sala

Hawker 850XP Performance

Range (NM):

Seating:

Cabin Volume (CuFt): 551 Hawker 850XP Transactions

Max Speed (kts): 452

Cruise Speed (kts): 402 : I I

Rate of Climb (f/m): 3,415 3

Balanced Field Length/Landing (feet): 5,641/2,286 :

Baggage: 50/- )

Ceiling (feet): 41,000 |

Direct Operating Cost (per hour) $2.418 il l l l l I l l l —_ '
Direct Operating Cost (per NM) $5.93 G120 G0N BLO0M 042014 G105 GNR01S QLIS DLBIS LG GIAME OUHHE BATHIE

©2017, Conklin & de Decker Associates, Inc.
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ELLIOTT JEFS>- MARKET REPORT

Current State of the Hawker 900XP
Market

The Hawker 900XP market has continued to decline and presents
significant value for the capabilities of the aircraft. Pricing
continued to drop in Q4 2016; average asking prices dropped from
$4.92MM to $4.72MM. There was also a significant drop in retail
transactions in Q4. There were a total of three retail transactions
as compared to seven retail transactions in Q3 2016. There are
currently 19 aircraft for sale, or approximately 10% of the active '
fleet. We anticipate some stabilization in the Hawker 900XP market | | A
in 2017, although at significantly lower values.

Market Snapshot for the Hawker 900XP

# On Market: 19

Fleet Size: 184

% 0n Market: 10%

Avg. Asking Price: $4,727,188

Avg. Days On Market (Sold): 270

Avg. TT of Aircraft Currently For Sale: 1993
Transactions in 2015: 15

Transactions in 2016: 16

Hawker 300XF For Sabe

Hawker 900XP Performance

Range (NM):
Seating: 2/8
Hawker S00XP Transactions Cabin Volume (CuFt): 551
i Max Speed (kts): 452
: Cruise Speed (kts): 402
71 Rate of Climb (f/m): 3,415
E
5 Balanced Field Length/Landing (feet): 5,258/2,283
: Baggage: 50/-
? ' l l l Ceiling (feet): 41,000
1 8
[ ] Direct Operating Cost (per hour) $2,178
0172014 027004 G014 S45014 01/2915 022915 QN005 O4FTIS QIF2NIE QL2016 QLICIE LAA0IE Direct Operating Cost (per NM) $5.36

©2017, Conklin & de Decker Associates, Inc.
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Current State of the Citation Excel
Market

The amount of Citation Excel aircraft for sale has been trending
down over the last two quarters. Roughly half of these aircraft
are based in the US. There currently are not many choices in
the domestic Excel market. The average days on market has
also dropped in 2016 versus 2015. Citation Excels have been

a traditionally strong market in the mid size category. Values
are still dropping but not at the same rate as other mid size jet
aircraft. The demand rating for the Citation Excel is B+.

Market Snapshot for the Citation Excel

# On Market: 22

Fleet Size: 369

% On Market: 5.9%

Avg. Asking Price: $2,748,214

Avg. Days On Market (Sold): 194

Avg. TT of Aircraft Currently For Sale: 5394
Transactions in 2015: 47

Transactions in 2016: 41

Citation Excels For Sale
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Citation Excel Performance

Range (NM): 1,839

Seating: 2/9

Cabin Volume (CuFt): 422 Citation Excel Transactions
Max Speed (kts): 433 "

Cruise Speed (kts): 373 1]

Rate of Climb (f/m): 3,790 -

Balanced Field Length/Landing (feet): 4,060/2,950 10

Baggage: 10/80 :

Ceiling (feet): 45,000 ‘ ' I l

Direct Operating Cost (per hour) $1,909 :

Direct Operating Cost (per NM) $4.82 QU204 D214 GAFN4 DAF20NE 12005 DX005 BUREIS GURHIS Q178 020016 012018 BRI

©2017, Conklin & de Decker Associates, Inc.
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ELLIOTT JEFS>- MARKET REPORT

Current State of the Citation XLS
Market

Inventory numbers for the Citation XLS have remained relatively
stable over the last four quarters, while retail sales activity has
been fairly stable over the last year. The only significant change
has been a slight increase in the average days on market.

The Citation XLS resale values continue to decrease with this
consistent market. The demand rating for the Citation XLS is a B-.

Market Snapshot for the Citation XLS

# On Market: 17

Fleet Size: 328

% 0n Market: 5.1%

Avg. Asking Price: $4,609,412

Avg. Days On Market (Sold): 297

Avg. TT of Aircraft Currently For Sale: 3196
Transactions in 2015: 27

Transactions in 2016: 22

Citation XLS For Sale
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Citation XLS Performance
Range (NM): 1,989
Seating: 2/10

Citation XLS Transactions Cabin Volume (CuFt): 422
F] Max Speed (kts): 433

| I Cruise Speed (kts): 373
a I I |
: l | | I a - i

Q172008 RE208 D104 42014 000015 U205 QLTS R4S §12006 ART00E 012016 M0

Rate of Climb (f/m): 3,500

Balanced Field Length/Landing (feet): 3,910/2,843
Baggage: 10/80
Ceiling (feet): 45,000

Direct Operating Cost (per hour) $1,860
Direct Operating Cost (per NM) $4.60

©2017, Conklin & de Decker Associates, Inc.
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ELLIOTT JEFS>- MARKET REPORT

Current State of the Citation XLS+
Market

The Citation XLS+ has the highest percentage of aircraft for sale
in the Excel, XLS, and XLS+ product line. Most of these aircraft are
based overseas. There are currently not many choices in the US for
an XLS+. As compared to 2015, there was a sizeable gain in retail
transactions in 2016. This makes sense as new aircraft owners
reach the end of their depreciation schedule and are ready to
upgrade. The average days on market have gone up significantly
over the last four quarters. Citation XLS+ values continue to
decline. The demand rating for the XLS+ is a C+.

Market Snapshot for the Citation XLS+

# 0n Market: 19

Fleet Size: 221

% 0n Market: 8.5%

Avg. Asking Price: $7,142,727

Avg. Days On Market (Sold): 189

Avg. TT of Aircraft Currently For Sale: 1308
Transactions in 2015: 7

Transactions in 2016: 17

Citation XLS + For Sale
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Citation XLS+ Performance

Range (NM): 1,976

Seating: 2/10

Cabin Volume (CuFt): 422 Cltation KL%+ Transastiont

Max Speed (kts): 440 :

Cruise Speed (kts): 373 "

Rate of Climb (f/m): 3,500 5

Balanced Field Length/Landing (feet): 3,910/2,843 1

Baggage: 10/80 :

Ceiling (feet): 45,000 : l I l
Direct Operating Cost (per hour) $1,819 ] = ' B

Direct Operating Cost (per NM) $4.50 s it i b oo

©2017, Conklin & de Decker Associates, Inc.
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ELLIOTT JEFS>- MARKET REPORT

Current State of the Citation
Sovereign Market

Sovereign retail sales activity has slightly declined in 2016 as
compared to 2015. The average days on market have had an
increase also. There are good airframe choices available for sale
in the Sovereign market. All of these trends will keep the values
dropping for these Citations. We expect this trend to continue in
the first half of 2017. The demand for the Sovereign is a B-.

CGitation Soverelgn Transactions
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Market Snapshot for the Citation Sovereign

# On Market: 24

Fleet Size: 348

% On Market: 6.8%

Avg. Asking Price: $7,018,750

Avg. Days On Market (Sold): 318

Avg. TT of Aircraft Currently For Sale: 2594
Transactions in 2015: 23

Transactions in 2016: 25

Citation Sovereigns For Sale
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Citation Sovereign Performance

Range (NM):

Seating:

Cabin Volume (CuFt): 571
Max Speed (kts): 459
Cruise Speed (kts): 388

Rate of Climb (f/m): 4,016

Balanced Field Length/Landing (feet): 3,810/2,320
35/100
Ceiling (feet): 47,000

Direct Operating Cost (per hour) $2,226
Direct Operating Cost (per NM) $5.38

©2017, Conklin & de Decker Associates, Inc.

Baggage:

844.937.5387 | sales@elliottjets.com | elliottjets.com
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Current State of the Citation X
Market

This market is the most challenging of the larger cabin Citations.
A large influx of early model year, former fractional aircraft
currently available for sale is causing a decrease in sale prices in
the Citation X market. We are also seeing an increase in the days
on market. These factors have all contributed to a significant drop
in aircraft values. The demand for the Citation X is a C-.

Market Snapshot for the Citation X

# On Market: 29

Fleet Size: 309

% On Market: 9.3%

Avg. Asking Price: $4,745,122

Avg. Days On Market (Sold): 209

Avg. TT of Aircraft Currently For Sale: 6687
Transactions in 2015: 24

Transactions in 2016: 21

Citatian X Far Sale
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Citation X Performance
Range (NM): 3,125
Seating: 2/10

Cabin Volume (CuFt): 538 Citation X Transactions
Max Speed (kts): 525

Cruise Speed (kts): 470

3
[
7
Rate of Climb (f/m): 3,650 e
Balanced Field Length/Landing (feet): 5,480/2,816 :
Baggage: -/82 3
Ceiling (feet): 51,000 - l l
ol

Direct Operating Cost (per hour) $3,238 IR0 BI04 A0 QUL 1/20615 G015 GIINIE GATOIS QUG NATET6 LOEIE G401

Direct Operating Cost (per NM) $6.88
©2017, Conklin & de Decker Associates, Inc.
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Current State of the Phenom 100
Market

The Phenom 100 market cooled off a bit during early 2015 and
that trend continued through the first half of 2016 with ten retail
transactions. The total of 20 transactions for the 2015 calendar
year was down from the 26 transactions occurring in 2014. Sales
activity this year is comparatively good with 28 transactions, up
from 24 transactions in 2015. Inventory levels have dropped for
the fourth quarter with 33 aircraft for sale, down from 39 at the
end of the third quarter. Currently, 11% of the fleet is for sale.
That number is down 2% from the end of the last quarter. About
half of the Phenom 100s on the market are registered in the US.
While prices trend slightly up, they have remained relatively stable Market S“apsmt for the Phenom 100
compared to some models. # On Market: 33

Fleet Size: 293

% 0n Market: 11%

Avg. Asking Price: $2,454,118

Avg. Days On Market (Sold): 219

Avg. TT of Aircraft Currently For Sale: 1176
Transactions in 2015: 24

Transactions in 2016: 28

Phenom 100 For Sale
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Phenom 100 Performance

Range (NM):

Seating: 1/5
Cabin Volume (CuFt): 212
Max Speed (kts): 390
Phenom 100 Transactions Cruise Speed (kts): 333
" Rate of Climb (f/m): 3,061
" Balanced Field Length/Landing (feet): 3,040/2,448
' Baggage: 10/60
I I I Ceiling (feet): 41,000
) I I | Direct Operating Cost (per hour) $925
: l Direct Operating Cost (per NM) $2.88

' QLAIT4 QIETE CURITA BAZ0T4 DS KLA01S GL01S G5 GLAONE QATONE AATIIE BA20IE ©?2017, Conklin & de Decker Associates, Inc.
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Current State of the Phenom 300
Market

As the model is becoming more established, the Phenom 300
continues to be a very successful aircraft for Embraer and

the used market. After a slow start in 2015, the pre-owned
Phenom 300 market heated up in the fourth quarter. Seven retail
transactions during that historically active quarter brought the
total aircraft traded in 2015 to 12, topping 2014's total of 10. For
the first half of this year, activity has been good and 11 aircraft
were sold through the third quarter of this year. Unfortunately, only
two have sold in the third quarter so the recent activity is down. A
strong rebound occurred in the fourth quarter and 19 aircraft were

Market S"apsmt for the Phenom 300 sold for the year. Inventory levels during the year bottomed out in
# On Market: 23 the second quarter and then rose sharply to 40 units by the end
Fleet Size: 359 of the year. Currently, 6.4% of the fleet is for sale. Prices trended
% On Market: 6.4% down for the year with an average asking price of $7.062 MM.

Avg. Asking Price: $7,062,750

Avg. Days On Market (Sold): 186

Avg. TT of Aircraft Currently For Sale: 832
Transactions in 2015: 14

Transactions in 2016: 19

Phenarm 300 Far Sale
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Phenom 300 Performance
Range (NM): 2,077
Seating: 2/1

Cabin Volume (CuFt): 324

Max Speed (kts): 444
Cruise Speed (kts): 383 Phenom 300 Transactions

Rate of Climb (f/m): 3,335
Balanced Field Length/Landing (feet): 3,138/2,229

| |
7
[
Baggage: 19/66 5
Ceiling (feet): 45,000 :
Direct Operating Cost (per hour) $1,364 1
Direct Operating Cost (per NM) $3.41 ' l l ' l '
[}

©2017, Conklin & de Decker Associates, Inc. ;
N12014 Q200 GFHIE QAN @725 ENT015 0LFANE 045915 11206 VN6 [NE QASIE
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Current State of the Beechjet 400A
Market

The Beechjet 400A fleet is 313 aircraft. Of the fleet, 47 were for
sale at the end of the fourth quarter. This represents 15% of the
fleet for sale. The Beechjet 400A market had softening values and
slower transactions in 2015. Activity has been increasing over
2015 levels and ask prices appear to have stabilized for 2016. For
the first quarter of 2016, there were 10 transactions compared

to 10 in the first quarter of 2015, and 33 for the entire year in
2015. The second quarter recorded an additional 13 sales and

the third quarter 12 sales, bringing 2016 total sales to 38. The .
Beechjet 400A continues to represent one of the best values in its Market Snapshot for the Beechjet 400A
class. With certified upgrades such as the Garmin G5000 avionics #0n Market: 47

solution and the Elliott 400E program, there is clearly life left in Fleet Size: 313

this airframe. The Beechjet 400A market has been relatively stable % On Market: 15%

and fairly predictable over the last year. The average asking price Avg. Asking Price: $1,270,367

for a typical 400A is $1.270MM, up from $1.247MM last quarter. A Avg. Days On Market (Sold): 113
premium continues to be paid for low engine and airframe times. Avg. TT of Aircraft Currently For Sale: 5776

Transactions in 2015: 35
Transactions in 2016: 38

Beechjet 400A For Sale
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Beechjet 400A Performance
Range (NM): 1,519
Seating: 2/7

Cabin Volume (CuFt): 305
Max Speed (kts): 458
Cruise Speed (kts): 410
Rate of Climb (f/m): 4,020
Balanced Field Length/Landing (feet): 4,600/3,050

1
i Baggage: 30/26
i Ceiling (feet): 45,000
[
; l Direct Operating Cost (per hour) $1,693
; Direct Operating Cost (per NM) $4.11

DL L0 R0 B0 002005 SN S R30S SIS 11218 a6 0V G816 ©2017 Conklin & de Decker Associates. Inc
’ ’ o

Beechjet 400A Transactions

m 844.937.5387 | sales@elliottjets.com | elliottjets.com
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Market Snapshot for the Hawker 400XP

# On Market: 22

Fleet Size: 241

% 0On Market: 9.1%

Avg. Asking Price: $2,193,130

Avg. Days On Market (Sold): 224

Avg. TT of Aircraft Currently For Sale: 2350
Transactions in 2015: 16

Transactions in 2016: 15

Hawier 400XP For Sale

Hawker 400XP Performance
Range (NM): 1,519
Seating: 2/8

Cabin Volume (CuFt): 305
Max Speed (Kts): 450
Cruise Speed (Kts): 410
Rate of climb (f/m): 4,020
Balanced Field Length/Landing (feet): 4,600/3,015

31725
45,000

$1,662
$4.03

Baggage:

Ceiling (feet):

Direct Operating Cost (per hour)
Direct Operating Cost (per NM)

©2017, Conklin & de Decker Associates, Inc.

Current State of the Hawker 400XP
Market

The Hawker 400XP activity for the first two quarters was very slow
in 2016. Sales for 2015 were off by 20 units from the previous
year, representing, a whopping 60% decrease in activity. Only
three aircraft were sold in the first quarter of 2016 and none in
the second quarter. However, in the third quarter, five 400XPs were
sold, and in the last quarter, seven, for a grand total of 15 for

the year. Inventory levels trended up throughout the year with a
range from 19 to 23 units for sale at any given time and are now
trending back down to 22. Prices for the 400XP remain extremely
soft; as such, the airplanes are truly at bargain prices. You can
expect ask prices to average $2.193MM, up from $2.163MM last
quarter.

Hawker 400XP Transactions
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Current State of the Lear 45
Market

The Lear 45 market saw a significant increase in the number

of retail transactions in Q4 2016. There were a total of six retail
transactions, up from two retail transactions in Q3 2016. Inventory
levels have remained flat during the quarter with 32 currently
available or approximately 13% of the fleet. The average asking
price during Q4 2016 was $2.10MM, down from $2.24MM in Q3
2016. The significant increase in transactions may indicate that
the market is approaching the bottom and we may see some
stabilization in values for 2017.

Lear 45 Transactions

ORI GRTIH D214 DATN14 172005 BASeS 410018 345 AIE Q0TS a1ME DARNIE

& = ke W B -a & W@

Market Snapshot for the Lear 45

# 0n Market: 32

Fleet Size: 240

% On Market: 13%

Avg. Asking Price: $2,107,097

Avg. Days On Market (Sold): 169

Avg. TT of Aircraft Currently For Sale: 5,317
Transactions in 2015: 24

Transactions in 2016: 19

Lear 45 For Sale
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Lear 45 Performance
Range (NM):

Seating:

Cabin Volume (CuFt):

Max Speed (kts):

Cruise Speed (kts):

Rate of Climb (f/m):

Balanced Field Length/Landing (feet):
Baggage:

Ceiling (feet):

Direct Operating Cost (per hour)
Direct Operating Cost (per NM)

©2017, Conklin & de Decker Associates, Inc.
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15/50
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$4.50
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Market Snapshot for the Lear 45XR

# On Market: 25

Fleet Size: 209

% 0n Market: 12%

Avg. Asking Price: $3,708,363

Avg. Days On Market (Sold): 227

Avg. TT of Aircraft Currently For Sale: 2910
Transactions in 2015: 10

Transactions in 2016: 22

Lear 45XR For Sale
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Lear 45XR Performance
Range (NM): 1,937
Seating: 2/8

Cabin Volume (CuFt): 415
Max Speed (kts): i)
Cruise Speed (kts): 432
Rate of Climb (f/m): 2,630
Balanced Field Length/Landing (feet):
Baggage: 15/50
Ceiling (feet): 51,000

Direct Operating Cost (per hour) $1,871
Direct Operating Cost (per NM) $4.36

©2017, Conklin & de Decker Associates, Inc.

5,040/2,463

Current State of the Lear 45XR
Market

The Lear 45XR market saw a decrease in the number of retail
transactions in Q4 2016. There were a total of four retail
transactions, down from seven retail transactions in Q3. The
average asking price has dropped from $3.97MM in Q3 to
$3.70MM in Q4 2016. We may have found the tipping point during
the latter portion of 2016; the total number of transactions was
22 for 2016, up from a total of 10 in 2015. There are currently

25 aircraft available for sale or approximately 12% of the active
fleet. It looks as though sellers have finally accepted the values of
their aircraft and buyers have started to complete transactions.
Hopefully Q1 and beyond will continue on that trend.

Lear 45XR Transactions
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Current State of the Lear 60
Market

The Lear 60 market saw a decrease in the number of retail
transactions in Q4. There were a total of nine retail transactions
down from a total of 14 retail transactions during Q3 2016.
Inventory levels have remained the same at 43 units, available for
both Q3 and Q4 of 2016, and continue to remain at approximately
14% of the active fleet. Average asking prices actually saw an
increase from an average ask of $1.86MM in Q3 to $1.92MM in

Q4 2016. It looks as though we may be reaching the bottom of the
values and could see some stabilization during 2017.

Market Snapshot for the Lear 60

# On Market: 43

Fleet Size: 308

% 0On Market: 14%

Avg. Asking Price: $1,926,622

Avg. Days On Market (Sold): 277

Avg. TT of Aircraft Currently For Sale: 5913
Transactions in 2015: 37

Transactions in 2016: 34

Lear 60 For Sals
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Lear 60 Performance

Range (NM): 2,418

Seating: 207

Lear 60 Transactions Cabin Volume (CuFt): 447

" Max Speed (kts): 465
M Cruise Speed (kts): 423
:: Rate of Climb (f/m): 4,500
i Balanced Field Length/Landing (feet): 5,450/3,125
: l I | | Baggage: 24724
1 l Ceiling (feet): 51,000
: U12014 B27014 QU004 AT014 DU1S GLrbH1S AAT01S G405 01716 L2016 G701 Sh701E Direct Operating Cost (per hour) $2,039

Direct Operating Cost (per NM) $4.75
©2017, Conklin & de Decker Associates, Inc.
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Current State of the Lear 60XR
Market

The Lear 60XR market saw an increase in the number of retail
transactions in Q4. There were a total of four retail transactions
in Q4 up from three retail transactions in Q3 2016. There was
also a slight uptick in the number of aircraft for sale to 15 or
approximately 13% of the fleet, an increase of one aircraft
available from Q3 2016. The average ask price during Q4 was
$3.89MM down from $4.15MM in Q3 2016. Values continued to
decrease in 2016; however, we may be reaching the tipping point
and could see some stabilization in values during 2017.

Market Snapshot for the Lear 60XR

# 0n Market: 15

Fleet Size: 112

% 0n Market: 13%

Avg. Asking Price: $3,890,667

Avg. Days On Market (Sold): 319

Avg. TT of Aircraft Currently For Sale: 2202
Transactions in 2015: 18

Transactions in 2016: 14

Lear GOXR For 5ala
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Lear 60XR Performance
Range (NM): 2,398
Seating: 217

Cabin Volume (CuFt): 447 Lear GOXR Transactions

Max Speed (kts): 465 I

Cruise Speed (kts): 423
Rate of Climb (f/m): 4,500
12004 G204 QL0 BTN 018 GRS BLT01S DANIE OLSATE A2206 G32UE DAR0NE

Balanced Field Length/Landing (feet): 5,450/3,190

Baggage: 24/24
Ceiling (feet): 51,000

Direct Operating Cost (per hour) $1,952
Direct Operating Cost (per NM) $4.60

©2017, Conklin & de Decker Associates, Inc.
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Current State of the Challenger
300 Market

In 2016, we saw a reduction in the amount of retail transactions
by 35% in the Challenger 300 as compared to the previous year.
The 2010 and older aircraft are still the most active for resale.
The average days on market have remained steady over the last
four quarters. Priced correctly, a good Challenger 300 will sell
fairly quickly. Retail values continue to decline in this market. The
demand rating for the Challenger 300 is a B.

Market Snapshot for the Challenger 300

# On Market: 40

Fleet Size: 454

% 0On Market: 8.8%

Avg. Asking Price: $9,565,694

Avg. Days On Market (Sold): 220

Avg. TT of Aircraft Currently For Sale: 2931
Transactions in 2015: 44

Transactions in 2016: 29

Challenger 300 Fer Sale
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Challenger 300 Performance

Range (NM): 3,340

Seating: 3/8

Cabin Volume (CuFt): 930

Max Speed (Kts): 470

Challenger 300 Transactions Cruise Speed (Kts): 459

" Rate of Climb (f/m): 4,240

: Balanced Field Length/Landing (feet): 4,810/2,370

‘ Baggage: 106/-

8 I I I I I Ceiling (feet): 45,000

v l I ' Direct Operating Cost (per hour) $2,487

2 Direct Operating Cost (per NM) $5.94
u

B/ 032N DRI 040 0172005 E1AN% GLHNS BUTHIS BUTEIE GLNIE CUTME CATME ©2017, Conklin & de Decker Associates, Inc.
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Current State of the Challenger
604 Market

There were less retail sales transactions in 2016 versus the
previous year in the Challenger 604 market. Part of this is due to a
reduction in the amount of used Challenger 604 aircraft available
for sale. The average days on market have been somewhat steady
with a few swings with market activity. Challenger 604 resale
values continue to drop as do the rest of the aircraft in this
category. The demand rating for the Challenger 604 is a C.

Market Snapshot for the Challenger 604

# On Market: 37

Fleet Size: 363

% On Market: 10%

Avg. Asking Price: $5,799,375 \
Avg. Days On Market (Sold): 280

Avg. TT of Aircraft Currently For Sale: 5782
Transactions in 2015: 35

Transactions in 2016: 25

Challenger 604 For Sale

}
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Challenger 604 Performance
Range (NM): 4,119
Seating: 3/10

Cabin Volume (CuFt): 1,146

Max Speed (Kts): 488
Cruise Speed (Kts): 425 Challenger 604 Transactions

Rate of Climb (f/m): 4,345 n
Balanced Field Length/Landing (feet): 5,765/2,430 m

Baggage: 115/-

Ceiling (feet): 41,000 ]
B
Direct Operating Cost (per hour) $2,914 i
Direct Operating Cost (per NM) $7.04 i
1] A

©2017, Conklin & de Decker Associates, Inc.
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Current State of the Challenger
605 Market

The retail sales transactions were less in 2016 than the year
before with the Challenger 605. We are still seeing a decrease
in the amount of Challenger 605 aircraft available for sale. The
average days on market have increased slightly for this Challenger ==
model over the last four quarters, and resale values continue to
drop. The demand rating for the Challenger 605 is a C+.

iqkl 1

Market Snapshot for the Challenger 605

# On Market: 31

Fleet Size: 287

% On Market: 11%

Avg. Asking Price: $11,803,200

Avg. Days On Market (Sold): 222

Avg. TT of Aircraft Currently For Sale: 2333
Transactions in 2015: 24

Transactions in 2016: 18

Chall=nger 603 For Sale
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Challenger 605 Performance

Range (NM): 4,123

Seating: 3/10

Cabin Volume (CuFt): 1,146

Max Speed (Kts): 488

Challenzer 603 Transactions Cruise Speed (Kts): 425

' Rate of Climb (f/m): 4,345

: Balanced Field Length/Landing (feet): 5,840/2,300

: Baggage: 115/-

! Ceiling (feet): 41,000

: I I ' I I I Direct Operating Cost (per hour) $2,724

1 ' . Direct Operating Cost (per NM) $6.58
" SIS RO BATEI 01015 RIS LATEIS BATNIS ONTOIE CHANE 3VINE DUTOIE ©2017, Conklin & de Decker Associates, Inc.
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ELLIOTT JETS SALES TEAM

Wynn Elliott | Todd Jackson Jim Mitchell Steve Davis
Chairman and CEO VP of Acquisitions Executive Sales Director Executive Sales Director

Jim Becker John Fischer Lynnette Olson Andrew Evans
Accredited Senior Appraiser Aircraft Researcher Administrative Assistant Director of Marketing
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Mational Adr Tr:m-;-nn:r.m.h soCiation

Ginny Zink
Marketing Coordinator

ELLIOTT AVIATION

As an Elliott Jets customer, you have access to some of the most knowledgeable technical representatives in the industry. The parent
company of Elliott Jets, Elliott Aviation, is a leading service business for jets and turboprops, providing the industry’s highest quality
business aviation solutions with 350 skilled employees in three Midwest locations. Whether or not you choose to use Elliott Aviation for
aftermarket services, you have the option to interact with our technical service representatives to help guide your decisions throughout the
transaction, helping you avoid any pitfalls before they arise.

Our one-stop-shop in Moline, IL is an 1SO 9001:2008 and AS9100 Rev C facility, ensuring the highest-level of quality standards and
processes available. We are a FAA and EASA certified aircraft maintenance facility with highly skilled, factory trained mechanics, many with
over 20 years of experience. They have seen many pre-buy inspections and can help you with common discrepancies in numerous different
types of aircraft.

In addition to maintenance, we offer one of the largest avionics facilities in the world to assist you with even the most complicated retrofits,
enhancements and troubleshooting. For total aircraft transformation, our paint and interior craftsmen can assist you with creating a
flawless presentation of your aircraft inside and out. Whether you are buying or selling, these experts can help you evaluate what options are
available for your aircraft to either more closely fit your mission or to attract more buyers to your aircraft.

Our company also offers Wyvern-rated flight charter with a perfect safety record and aircraft management services giving you access to
experts to help determine if leasing back or chartering your aircraft would work for you. With all of these resources just a phone call away,
customers of Elliott Jets can rest assured they have the most collective body of aviation resources dedicated to creating a successful
aircraft transaction each and every time.
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