
2006 Premier IA 

Serial Number RB-147



Highlights 

• Electronic Charts
• TCAS II
• Aircell ST-3100
• U.S. Owned and Operated
� 
Airframe
1,760 hours total time since new.

Engines
1,760/1,760 hours total time since new - TAP Elite engine 
program.

Exterior
Overall top is Matterhorn White with the bottom in 
Camel. Accent stripes are Black Metallic and Sedona 
Chroma Air.

Interior
The 6 passenger with club seating interior has the 
Executive option package which includes enclosed 
window shades, right side ice light, 77 cu. ft. oxygen 
system, remote control entry lighting, aft maintenance bay 
lighting. The forward refreshment/storage/audio/
video cabinet, partitions and sidewall armrest are high 
gloss wood veneer in Walnut Burl. The cabin headliner is 
in Light Oyster with the upper sidewall and cabin chairs in 
Sesame leather. Floor covering is Latte Frieze carpet.

Avionics
Standard Premier 1A Collins Pro Line 21 Package

Aircraft subject to prior sale and/or removal from market. All specifications and representations of aircraft subject to verification by buyer before purchase.

Premier IA Performance 
Range (NM):  1,340

Seating:  2/6

Cabin Volume (CuFt):  285

Max Cruise Speed (Kts):  454

Rate of climb (f/m):  4,000

Balanced field length/ Landing (feet):  4,650/3,125

Payload (Maximum)  1,400

Baggage (CuFt Int/Ext):  23/55

Ceiling (feet):  41,000

Direct Operating Cost (per hour)  $1,321

Direct Operating Cost (per NM)  $3.37

Optional Equipment

• TCAS II
• TDR-94D Transponders with Flight ID
• Collins ECH-5000 Electronic Charts
• RVSM Capable
• Aircell ST-3100
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Brokerage Services
Our team will help you get a fair price and find a buyer fast. We will help set a price for your aircraft that accurately 
reflects the most up-to-date market conditions to sell your aircraft at the best possible price in the shortest amount of 
time. We handle your transaction from start to finish, including an in-depth technical evaluation, accurate pricing and 
aggressive omni-channel marketing. We will also negotiate terms on your behalf and prepare all documents so your 
transaction will go smoothly. We will even manage your pre-purchase inspection!
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Acquisition Services
Aircraft acquisitions is a major function of Elliott Jets. We are experts at finding the best aircraft, at the best price and 
representing you every step along the way. We carefully analyze your situation and mission to acquire the aircraft that 
best suits your needs based on knowledge of trends, market expertise and industry resources. We are an inventorying 
buyer of aircraft, which gives us better relationships with OEM’s, banks, and large fleet operators and a better selection 
of aircraft to meet your mission.



www.elliottjets.com
844.937.5387


